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Company evolution — Snap shot

2001 = QOperational start (Spin-off; Swiss Federal Institute of Technology, Zurich)

= Seed financing round: EUR 2 million

2002 = First research collaboration with an antibody biotech company

= Bridge financing round: EUR 1.3 million

2003 " Closed EUR 12 million series A round
= |nitiated collaboration to validate GlycoMADb in the clinic

= First patent issued

2004 = Started three preclinical programs
= First partnership with Roche Pharma
= Production of clinical grade material for pilot Phase I/lla trial comparing marketed

antibody against the GlycoMAb-based next-generation molecule

2005 Initiated clinical trial: first patient receives next-generation molecule

Complete the comparative Phase I/lla study: technology proof of concept in man
Roche Group acquires GLYCART for EUR ~150 million (July 2005)

ysios.
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Biotech sector

Aprox. 150 core
biotech companies
in Switzerland

Considering
number of
inhabitants and
citation index...

5X larger than the
US industry

Madrid, May 25, 2009

Complex Industry
Highly Competitive
Large Markets

Capital Intensive

Long Term Investment

New Industry: Genentech ~ EU biotech

ySIoOsS.
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Known mechanisms of action- ADCC/CML/Apoptosis/neutralization

Antibodies recruit human immune cells to the diseased cell
(Antibody-dependent cellular cytotoxicity)

=\
0
A

— epitopes resulting in a normal Addition of human-like sugar leads to

cell being recognized as non-self
GlycoMADb boosts this A new generation of more potent
natural mechanism of action antibody drugs

GchoMAb®

ySIoOsS.
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Corporate strategy

=  Focus on clinically validated targets

= Start with best possible and clearly differentiated molecule

Integrated antibody from day one

development
company from target
to early clinical trials

Non-core tasks outsourced
= Technology validation by selective partnering

= Carefully limit the availability of the technology keeping all in
process IP and key materials in-house

ySIoOsS.

Madrid, May 25, 2009



Two Antibody Leads against clinically validated targets

— Development Phase

Prec/inica/ Lead Optimizatior]  Preclinic I/ IIb Il
pipeline targeting generation
ini 1 GA101
c/ln/cally' validated L ized antibocy m
antigens | |
GA201
Humanized antibody

|
GA301
Humanized antibody

Two proprietary
antibodies to GA40L

enter into the
clinic in 2007 GASOL
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Value proposition for potential acquirers or investors

= Unique technology to enhance the efficacy of antibodies

= Proprietary pipeline with three lead compounds

= Potential reduction of clinical trial attrition rate by starting with best possible antibody
= Possible impact in life-cycle management via patent extension

= Credible Management and Board with track record of creating value

ySIoOsS.

Madrid, May 25, 2009



Original Financial Plan

Seed round

Bridge

Series A

,Series B

Madrid, May 25, 2009

2001

2002

2003

2004

2005

2006

2007

2008

. Preliminary M&A discussions

+ Unsolicited offer
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Trade Sale process - Main objectives of GLYCART

Price

Fit / future stage

Timing

Confidentiality

Secure current offer

Stakeholders

Madrid, May 25, 2009

Obtain the highest possible share price

Partner that understands the business and able to give the
additional scale

45 days to new offers, 90 days to completion

No leakage into public domain of intended transaction, to
ensure security of current offer

Maintain the interest of current party and achieve highest
price with lowest earn out component

Take into account stakeholder objectives (e.g. employees)

ySios.
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The full process was completed in less than three months

Number of parties in the process

1* 16* 8* 3* 3*

Teasers Preliminary

(blinded) due diligence
Full inf k with fi Finalise sale
Tensio Select PIP WO pack Wi el |r.n_1atory agreement
n procedure letter due diligence

Signing/
closing

04/05 04/05 05/05 06/05 07/05 18/07/05

Timing

* Number includes the frontrunner

ySios.
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Critical success factors for this deal

m Distinctive technology and compelling product pipeline
s Go to market only with front runner or at least with a strong expression of interest

m Interests of Shareholders and Management fully aligned

m Selection of the most suitable M&A Advisor

= Intensive preparation before launch of the process
m Strict process management

s Immediate disclosure of material items

m Total trust between all deal team members

ySIoOsS.
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History from Start to Start

1996 1997

Madrid, May 25, 2009

1998 1999

First Proof
Of Concept

]
Provisional

US Patent Appl |

International
Patent Appl .

Technology 2" Validation

Transfer

2000 2001

Venture
2000
Top 10

n
3 r Validation

]
Business Plan ]
Seed Round
ySIoOsS.
capital
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Venture 2000 Business Plan competition: Coaching & outcome

Swiss Federal Institute of Technology (ETH Zurich) and McKinsey & Co.

Coach (Dr. Georges Haas: former Head of R&D Preclinical development at Ciba Geigy)
= First step in network creation

= Wording, structure, source of specialized information

= Business plan gave solid view of the short term future

= Credibility

= Raised capital for starting operations

ySIoOsS.
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Pitfalls & lessons learned

= Cultural difference between academia an industry
= Value creation should be a major driving force
= Use of foundations and government funds

= Hire the best people

ySios.

Madrid, May 25, 2009 14 | 27



Key issues for corporate development (1)

= Access to experienced and skilled personnel

= Access to suitable funding

= Access to specialized information
(patent monitoring, market analysis, industry trends, ...)

=  Access to laboratory space

1-15 FTEs 25- 400m? Academia
15-40 FTEs 400 -1200m? Specialized Science Parks

ySios.
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Key issues for corporate development (2)

Strategic

=  Maintain innovative force
=  Strategic partnerships
= Take advantage of simple corporate structure

=  Solid communication

ySIoOsS.
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GLYCART Team: THANKS!

Ackermann
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Grau
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Jean-Mairet
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Lutz
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Ysios Capital Partners SGECR, S.A.

Una sociedad gestora de fondos de capital riesgo

especializada en inversiones en ciencias de la salud y biotecnologia

ySIoOsS.
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Ysios BioFund I / Ysios Capital Partners

Management company Ysios Capital Partners SGECR SA

Investment focus Innovations in healthcare and biotechnology

Fund size €67 M(max. €80 M)

Geographic area Spain (min 70%) and rest of the world (max 30%)
Investment range € 500’000 - € 7 mio

Target portfolio size 10-12 companies

Investment phase Start up and development phases, few seed rounds
First Closing August 2008

Fund lifetime / investment period 10 years / 5 years

ySIoOsS.

capital
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Ysios Biofund I / Inversores

¢ Ysios Biofund | cuenta con un patrimonio inicial de €67 M, aportado por
distintos tipos de inversores:

> Entidades financieras (con un 47% de la inversidon), como Kutxa, a
través de la sociedad CK Corporacion Kutxa, S.L. y de su fondo de
capital riesgo Sendogi Capital FCR, Banco Santander, La Caixa, Banesto
y Caja Murcia.

» Sociedades de desarrollo y promocion empresarial (21%), entre las
gque se encuentran la Sociedad de Desarrollo de Navarra (SODENA), el
Institut Catala de Finances y la Empresa Nacional de Innovacion.

> Family offices e inversores privados (16%), como es el caso de la
familia Bernat y las sociedades Marmara Capital, S.L. y JV Risk
Technologies, S.L., propiedad esta ultima de Antonio Vila Casas y
Sebastian Julia.

> Entidades de inversidon colectiva y otros (16%), como Fonditel, el
fondo de pensiones de telefdnica.

e Ysios Capital Partners espera alcanzar los €80 M de patrimonio antes de
S109.

Madrid, May 25, 2009

Tipo de inversor

Family
offices e
Inversores
privados;

16%

Entidades de
inversidn
colectivay
ofres: 16%

Entidades
financleras;
47%

Socledacles
de
desarrelle y
promeddn
empresarial;

21%

ySIoOsS.
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Ysios Capital Partners / Equipo

Joél Jean-Mairet

Julia Salaverria

Josep LL.
Sanfeliu
Paula Olazabal

Raul Martin
Ruiz

Marc Casellas

Karen Wagner

Madrid, May 25, 2009

Socio

Socia

Socio

Gerente de
Inversiones

Gerente de
Inversiones

Director
Financiero

Venture
Partner

Doctor y Mdaster Bioquimica/ Biotecnologia
(ETH, Zirich)

Lic. Econdmicas (UAM),
Executive MBA (Univ. de Deusto), PADE
(IESE)

Lic. Derecho (UPF) y LL.M. (Univ. Michigan),
Global Executive MBA (IESE)

Lic. Administracion de Empresas y MBA
(Instituto de Empresa)

Doctor y Mdster Biotecnologia molecular/
Biologia Celular (UPV-EHU)
Post-Doc Neuroquimica (IIBB-CSIC)

Lic. Econdmicas (Univ. Navarra)
Master en Direccidn Financiera (EAE-UPC)

Doctora y Master Biotecnologia Molecular
(Univ. Konstanz, Alemania)

GLYCART Biotechnology, Roche

Talde, Servicio de Estudios del Banco
de Espaia

Almirall, Cuatrecasas, KPMG,
Grupo SAR

Nmasl y Sabadell Corporate Finance

Almirall

BCN Empren, Danone, PwC

McKinsey & Co, Glycart
Biotechnology, Ingenium
Pharmaceuticals, Roche

ySIioOs.

capital
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Equipo/ Miembros independientes del comité de inversiones

Jacques Theurillat

e Consejero Delegado Adjunto Serono, VP Ejecutivo de desarrollo estratégico corporativo y miembro del CdA.

e Responsable de desarrollo global estratégico y politica de licencias.

e Liderd la desinversion de la Division de Diagndsticos de Serono y facilitd la venta de la division de productos OTC.

e Licenciado en Derecho por la Universidad de Madrid y la Universidad de Ginebra, Master en Finanzas y Experto
Fiscal

Antonio Rubio

e CFO y Director de desarrollo corporativo de FLUIDRA.

e Director de planificacion estratégica corporativa y miembro del Comité Ejecutivo de Laboratorios Almirall S.A.
e La Caixa, Consulting, McKinsey & Coy Arthur Andersen & Co.

e Ingeniero quimico 1QS, MBA por la Universidad de California, UCLA.

ySios.

ital
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Filosofia de Ysios Capital Partners

Inversion maxima por compaiiia | 10% del patrimonio total del fondo (€ 6,7 M en este momento).
Mayor importe sujeto a la aprobacidon del Comité de Supervisidon del
Fondo

Inversiones de seguimiento Estructurara las operaciones de manera que siempre queden recursos
para realizar inversiones de seguimiento (follow-ons), respetando
siempre el limite maximo de inversidon por participada.

Inversion fuera de Espaia Hasta un 30% del fondo podra ser invertido fuera de Espafia.

Sindicatos Sindicatos internacionales de inversores especializados, adoptando
Ysios el papel de lider o co-lider

ySIoOsS.

capital
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Procedimiento de analisis, due diligence y decision de las inversiones

Busqueda proactiva |
proyectos inversién

Equipo
gestor

Identificacion
de
oportunidades

Entrada ala
base de datos
del deal flow

12 Examen

Presentacion de
la empresa y del

Madrid, May 25, 2009

Comité asesor
cientifico,

médico y de
negocio

Equipo
gestor /
Asesores

Due diligence
preliminar

Equipo gestor:
visita a la
empresa

Revision ciencia
y tecnologia

Finanzas
basicas

Due diligence 1
Carta de intenciones |

Comité de
Inversiones

Evaluacion
inicial de la
inversion

Precio /
Valoracion

Carta de
intenciones

Comité asesor
cientifico,

médico y de
negocio

Equipo
gestor /
Asesores

Due diligence
completa

Legal, Financiera
y Propiedad
Intelectual

Memorandum
de la operacion

Sindicacion,
otros inversores

Due diligence 2

Acuerdo de Inversion

Cierre

Comité de
Inversiones

Decision

Estructura legal

Estrucura
financiera

Acuerdo de
inversion y de
accionistas

capital
partners
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CELLERIX

Empresas participadas/Cellerix (i) 7 ... s

Descripcion de la actividad

Pipeline en agosto 2007

Ampliacién de capital

Destino de los nuevos fondos

Participacion de Ysios en el

Consejo de Administracion

Caracteristicas generales de la
decisidn de inversién

Hechos relevantes después de
la inversion

Madrid, May 25, 2009

Desarrolla y produce medicamentos innovadores basados en el uso de células madre.

2 productos en fase Il (Ontaril para Chron y no-Chron), otro en fase | (Cx501) y otro en fase preclinica
(Cx601).

Agosto 2007 ampliaciéon de capital de € 27,2M aportados por los inversores siguientes: Life Science
Partners, Ventech, Ysios Capital Partners, Roche Venture Fund, Novartis Venture Fund, inversores
preexistentes de Cellerix,y el equipo ejecutivo de Cellerix.

Completar las fases clinicas en curso y llevar a fases clinicas los desarrollos actualmente en preclinica.

Joél Jean Mairet es Presidente del Consejo de Administracion de Cellerix en representacién de YSIOS.
Asimismo, lo es Jacques Theurillat, que a iniciativa de Ysios se ha incorporado al Consejo como miembro
independiente con larga experiencia en el sector biotecnoldgico y en mercado de capitales.

Excelente equipo humano con experiencia contrastada en biotecnologia y empresas farmaceuticas.
Nicho de mercado atractivo, de baja competencia y orientacién a una necesidad médica no cubierta
Cartera diversificada de productos en desarrollo.

Propiedad industrial sélida.

Participacién de los socios pre-existentes y de los ejecutivos de la compaiiia en la ronda de financiacion.
Calidad y especializacion de los nuevos inversores.

Octubre de 2007 licencia (€30 M) con Axcan para la licencia de Ontaril en USA, Canada y México.
En 2008 obtencidn linea de crédito de € 10M de la britanica ETV Capital.
Se ha acabado de reclutar los pacientes de un estudio en fase lll e incio fase Il de Cx501 inicio fase |

Cx601.

Segundo miembro CdA independiente, ex-ejectutivo de desarrollo de compuestos de Top 10 Farma.
Actualmente levantando € 25M, que podria llevar a la empresa a flujos de caja positivas.

SI0S.
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Empresas participadas/Cellerix (ii): Otros inversores especializados

o Fondos
Ano . . 2
Inversores . gestionados Empresas biotecnolégicas en cartera
fundacidn
(M€)
4
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Madrid, May 25, 2009

SYSTEMS - Advanced Biopharmaceuticals o
YSIOS.
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http://www.vivendy.ch/
http://www.kiadis.com/
http://www.trinitybiosystems.com/index.htm
http://www.synphabase.ch/?s=&ln=1

Ysios Capital Partners / Datos de contacto

Ysios Capital Partners S.G.E.C.R., S.A.

Parc Cientific de Barcelona Parque Tecnoldgico Miramoén

Carrer Baldiri Reixac, 10 Paseo Mikeletegi 56
08028 Barcelona 20009 San Sebastian

Joél Jean-Mairet
Socio
jiean-mairet@ysioscapital.com

Julia Salaverria
Socia
jsalaverria@ysioscapital.com

Josep LI. Sanfeliu
Socio
jsanfeliu@ysioscapital.com

www.ysioscapital.com

ySios.
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